Modern

DISTRIBUTION
MANAGEMENT

Intelligence for Wholesale Distribution Professionals

SPECIAL REPORT

i

State of the Distribution Software Industry: 2008

Technological improvements are making viable solutions more
affordable and scalable to distributors of all sizes. Many are looking
to invest in add-ons to their current systems or to transition from their
legacy systems to a modernized interface or off-the-shelf solution. But

a lot has changed from even five years ago.

To better understand the dynamics in the distribution software market,
Modern Distribution Management spoke with distributors and more
than a dozen software providers. This Special Report on the State of the
Distribution Software Industry looks at where the distribution software
industry has been, where it is now, and where it is going.
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